LISTING & SELLING
YOUR HOME

OUR
MISSION

Our mission is to be the superior REAL ESTATE SOLUTION in the
greater Kansas City area, that every one of our clients receive
expert advice, unmatched communication and accessibility to our
team, all while attaining the highest level of customer satisfaction.

OUR
TEAM
SNP Real Estate realizes there is much
more to selling a home than putting it in
the MLS, snapping a few photos, and
sticking a sign in the yard. Dedication to
providing excellent service and proactive
communication is what sets us apart from
other agents and teams. From the
beginning, we look to create a relationship
with each seller, maintaining the common
goal of selling your home.
Selling is a process unique to each
individual and we believe that
understanding your needs is the greatest
asset. The goal will always be to sell the
property at the highest value in the shortest
time, but we also want to address issues
such as the privacy of your family, flexibility
of your time commitments, and all other
situations which may be important for you.
This listing packet provides all the helpful
information about selling your home, giving
you a point of reference every step of the
way in getting your home SOLD!

THE TEAM
ADVANTAGE

SCOTT SWAGGART

Our team of specialists have a combined 50
years of real estate experience, they have the
knowledge & know how to get your home sold.

OWNER & LEAD SALES AGENT

NATHAN PRIEST

OWNER & BROKER SALESPERSON

RYAN SCHMIDT

RYAN COOVERT

NICK BOETH

KERRY UNDERWOOD

SALES AGENT

PROPERTY MANAGER

SALES AGENT

DIRECTOR OF OPERATIONS

STAGING & PHOTOGRAPHY
First impressions can seal the deal or turn off buyers instantly. We
can help you prepare your home to reach the full potential through
staging and professional photography. Amazing photos attract
excited buyers, which mean a quicker and easier sale.

MARKETING
Our marketing team works diligently on every listing to increase
visibility and attract the right buyer. From customized public
descriptions to engaging social media posts, our marketing efforts
give your property the advantage.

SALES AGENTS
Our Sales Agents are highly skilled lead generators, who are
working hard every day to find buyers for our clients’ homes. They
respond to leads, make prospecting calls and screen potential
buyer leads to ensure we are finding you the right buyer.

LISTING YOUR HOME
TO SELL
OBJECTIVES

PRICING TO SELL
Property's expected fair market value in comparison to
list price. We don't price your home to sit, we price it to
sell using scientific market analysis.

TIMING
Selling your home in the desired time period.

COMMUNICATION
Making the process of selling your home a stress-free
experience

WHEN WE LIST
YARD SIGN
Placement of the “For Sale” sign in your yard will
attract the attention of neighbors and drive-by
traffic.

TEXT MARKETING
Buyers who are interested in your home text for
more pics and info, allowing us to capture their
information and follow up with a phone call.

MASSIVE INTERNET EXPOSURE
95% of all consumers view properties on the internet
prior to purchasing.*

SOCIAL MEDIA
Your home will be featured on social media pages

EMAIL MARKETING
We market to and communicate regularly with
qualified buyers in our database.

SUPRA KEY LOCK BOX
Your property's security is a top priority. The lockbox
records information on everyone who accesses your
home, restricting access to your home to licensed
professionals.

Data from the 2019 NAR Buyer and Seller Generational Trends

KEY MARKETING
FACTORS
MARKET FACTORS
WITHIN YOUR CONTROL:
Price
Property Condition
Staging
Availability for Showings

PRICE
Pricing your home properly from the start is the deciding factor on
how long it will take to sell it.

CONDITION
The condition of the property affects the price and the speed of the
sale. As prospective buyers often make purchases based on emotion,
first impressions are so important. Our team will be able to help in
optimizing the physical appearance of your home to maximize the
buyer’s perception of value.

COMPETITION

FACTORS YOU CAN'T
CONTROL:
Competition
Buyer's or Seller's Market
Interest Rates
When the perfect Buyer
walks through the door

Prospective buyers are going to compare your property, both the
condition and the price, to the listings in and around your
neighborhood. Those buyers will determine value based on
properties that are listed or have recently sold in the area.

TIMING
Property values are affected by the current real estate market.
Because we can’t manipulate the market, we’ll collaborate on a
pricing and marketing strategy that will take advantage of the first
30 days your property is listed. It’s the window of opportunity when
buyers and their agents discover your property and are most likely
to visit and make offers.

LOCATION
Location is the single most important factor in determining the
value of your property.

MARKETING
REACH
Did you know 87% of buyers
work with a Realtor?
As a member of Keller
Williams Realty International,
we are part of a 180,000 agent
network across the globe.
Locally, because of our
extensive experience and
proven track record, we also
have strong relationships with
other agents working with
buyers across the 5 counties a
part of the Kansas City
Metropolitan Area.

AFTER WE LIST
QUICK, RELIABLE RESPONSIVENESS
We promise to return all calls within two hours of receiving them

CANVASSING YOUR NEIGHBORHOOD
We will attempt to personally talk to your neighbors as they
occasionally refer buyers to your property

SKILLED NEGOTIATING
Your best interest is our best interest, and we will represent you in
every phase of the transaction.

UPDATES ON THE MARKET
We constantly monitor what the market is doing in your area and
inform you accordingly through weekly and monthly reports.

ONLINE ACTIVITY MONITORING
We will continue to track how many hits your listing generates and
respond to online inquires.

1006 W Foxwood Drive - Raymore,MO, 64083
snp@snprealestate.com

816-301-7805

www.snprealestate.com

EACH KELLER WILLIAMS OFFICE IS INIDEPENDENTLY OWNED & OPERATED.

